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Forward-Looking Statements 
Special Note About Forward-Looking Statements

This presentation contains "forward-looking statements" within the meaning of the Private Securities Litigation Reform Act of 1995. These statements reflect our current expectations as to future events based on

certain assumptions and include any statement that does not directly relate to any historical or current fact. These statements include, but are not limited to, statements under the heading “Fiscal 2023 Outlook"

and those related to our expectations regarding the impact of the ongoing COVID-19 pandemic, the performance of our business, our financial results, our operations, our liquidity and capital resources, the

conditions in our industry and our growth strategy. In some cases forward-looking statements can be identified by words such as "outlook," "aim," "anticipate," "are or remain or continue to be confident," "have

confidence," "estimate," "expect," "will be," "will continue," "will likely result," "project," "intend," "plan," "believe," "see," "look to" and other words and terms of similar meaning or the negative versions of such

words. These forward-looking statements are subject to risks and uncertainties that may change at any time, actual results or outcomes may differ materially from those that we expected.

Some of the factors that we believe could affect or continue to affect our results include without limitation: unfavorable economic conditions; natural disasters, global calamities, climate change, pandemics,

including the ongoing COVID-19 pandemic, energy shortages, sports strikes and other adverse incidents; geopolitical events including, but not limited to, the ongoing conflict between Russia and Ukraine and its

effects on global supply chains, inflation, volatility and disruption of global financial markets; the failure to retain current clients, renew existing client contracts and obtain new client contracts; a determination by

clients to reduce their outsourcing or use of preferred vendors; competition in our industries; increased operating costs and obstacles to cost recovery due to the pricing and cancellation terms of our food and

support services contracts; currency risks and other risks associated with international operations, including compliance with a broad range of laws and regulations, including the United States Foreign Corrupt

Practices Act; risks associated with suppliers from whom our products are sourced; disruptions to our relationship with our distribution partners; the contract intensive nature of our business, which may lead to

client disputes; our expansion strategy and our ability to successfully integrate the businesses we acquire and costs and timing related thereto; continued or further unionization of our workforce; liability resulting

from our participation in multiemployer defined benefit pension plans; the inability to hire and retain key or sufficient qualified personnel or increases in labor costs; laws and governmental regulations including

those relating to food and beverages, the environment, wage and hour and government contracting; liability associated with noncompliance with applicable law or other governmental regulations; new

interpretations of or changes in the enforcement of the government regulatory framework; increases or changes in income tax rates or tax-related laws; environmental regulations; potential liabilities, increased

costs, reputational harm, and other adverse effects based on the our commitments and stakeholder expectations relating to environmental, social and governance considerations; the failure to maintain food

safety throughout our supply chain, food-borne illness concerns and claims of illness or injury; a cybersecurity incident or other disruptions in the availability of our computer systems or privacy breaches; our

leverage; variable rate indebtedness that subjects us to interest rate risk; the inability to generate sufficient cash to service all of our indebtedness; debt agreements that limit our flexibility in operating our

business; risks associated with the impact, timing or terms of the proposed spin-off of Aramark Uniform Services (our Uniform segment) as an independent publicly traded company to our stockholders (the

"proposed spin-off'"); risks associated with the expected benefits and costs of the proposed spin-off, including the risk that the expected benefits of the proposed spin-off will not be realized within the expected

time frame, in full or at all, and the risk that conditions to the proposed spin-off will not be satisfied and/or that the proposed spin-off will not be completed within the expected time frame, on the expected terms or

at all; the expected qualification of the proposed spin-off as a tax-free transaction for United States federal income tax purposes, including whether or not an Internal Revenue Service ruling will be sought or

obtained; the risk that any consents or approvals required in connection with the proposed spin-off will not be received or obtained within the expected time frame, on the expected terms or at all; risks associated

with expected financing transactions undertaken in connection with the proposed spin-off and risks associated with indebtedness incurred in connection with the proposed spin-off; the risk of increased costs

from lost synergies, costs of restructuring transactions and other costs incurred in connection with the proposed spin-off; retention of existing management team members as a result of the proposed spin-off;

reaction of customers, our employees and other parties to the proposed spin-off; and the impact of the proposed spin-off on our business and the risk that the proposed spin-off may be more difficult, time-

consuming or costly than expected, including the impact on our resources, systems, procedures and controls, diversion of management’s attention and the impact on relationships with customers, suppliers,

employees and other business counterparties; and other factors set forth under the headings “Part I, Item 2—Management’s Discussion and Analysis of Financial Condition and Results of Operations" and "Part

II, Item 1A—Risk Factors—Risks associated with the proposed spin-off" of our Quarterly Report on Form 10-Q, filed with the Securities and Exchange Commission (“SEC”) on August 8, 2022 and headings "Part

I, Item 1A Risk Factors," "Part I, Item 3 Legal Proceedings" and "Part II, Item 7 Management's Discussion and Analysis of Financial Condition and Results of Operations" and other sections of our Annual Report

on Form 10-K, filed with the SEC on November 23, 2021 as such factors may be updated from time to time in our other periodic filings with the SEC, which are accessible on the SEC's website at www.sec.gov

and which may be obtained by contacting Aramark's investor relations department via its website at www.aramark.com. These factors should not be construed as exhaustive and should be read in conjunction

with the other cautionary statements that are included herein and in our other filings with the SEC. As a result of these risks and uncertainties, readers are cautioned not to place undue reliance on any forward-

looking statements included herein or that may be made elsewhere from time to time by, or on behalf of, us. Forward-looking statements speak only as of the date made. We undertake no obligation to publicly

update or review any forward-looking statement, whether as a result of new information, future developments, changes in our expectations, or otherwise, except as required by law.
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Summary of Results

➢ Revenue +24%; Organic Revenue +26%
o Revenue at 111% of pre-COVID level; Organic Revenue at 113% of pre-COVID level*

o Driven by record net growth, pricing, and ongoing base recovery

➢ Operating Income +50%; Adjusted Operating Income (AOI) +62%1

o Operating Income Margin +79 bps; AOI Margin +136 bps1

o Continued margin recovery as a percentage of pre-COVID level

➢ EPS increased $0.15 to $0.29; Adjusted EPS more than doubled to $0.491

o Effect of currency translation impacted Adjusted EPS by $0.01 

➢ Record Net New Business2 of $790 million, over 50% higher than fiscal 2021
o Annualized gross new business exceeded $1.6 billion, representing 10% of pre-COVID revenue 

o Retention rate of 95.3%, maintained significant improvement vs. historical average

➢ Revenue +35%; Organic Revenue +35%
o Represents highest annual revenue in Company history

o Strong momentum into fiscal 2023 driven by net growth, pricing, and ongoing base recovery

➢ Operating Income +228%; Adjusted Operating Income (AOI) +169%1

o Operating Income Margin +227 bps; AOI Margin +243 bps

o Improved profitability from higher sales volume and operational cost management

➢ EPS increased $1.11 to $0.75; Adjusted EPS increased $1.49 to $1.201

o Effect of currency translation impacted Adjusted EPS by $0.04

➢ Strong cash flow and higher earnings drove enhanced financial flexibility 
o Net cash provided by operating activities of $694 million, increased $37 million; Free Cash Flow of $330 million, an improvement of $48 million

o Leverage ratio improved 2.1x with cash availability of over $1.8 billion at fiscal-year-end

Fourth Quarter 

Full Year Fiscal 2022
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*Pre-COVID level reflects constant currency performance compared to the same period in fiscal ‘19
1On a constant-currency basis
2Net New Business is an internal statistical metric used to evaluate Aramark's new sales and retention performance. A definition of the metric can be found under Selected Operational and Financial Metrics



Record Net New Business Performance in FY 2022

• Strong, broad-based growth performance from multiple lines of business and geographies, as well as clients both large and small

• Annualized gross new business wins highest in Company’s history

• Annual retention rate maintained above 95% for the second consecutive year

• Net New Business more than 50% higher than FY21 and over 8.5x greater than historical five-year average

• At nearly 5% of pre-COVID revenue, Net New Business already achieving the top end of the multi-year target range provided at Analyst Day
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FSS US: Components of Net New Business
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% of 

Revenue: (0.1)% 3.0% 4.3%

• Net New Business 40% higher than fiscal 2021

• Significant gross new business wins across portfolio, 

particularly Facilities, Healthcare and Corrections

• Strong retention rates of approximately 96%
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FSS International: Components of Net New Business
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Revenue:
3.2% 3.9% 8.2%

• Net New Business more than double fiscal 2021 

• Gross new business represented 13% of pre-COVID 

revenue level

• Notable wins across the portfolio, including the largest win 

in Company history

• Retention rates once again above 95%
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Uniform Services: Components of Net New Business
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• Net New Business more than 25% higher than fiscal 2021

• Performance reflects continuous investment in salesforce and 

ongoing focus on customer experience

• Retention rates maintained ~140bps improvement vs. 

historical average
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Source of Wins: Broad-Based Opportunities for Outsourcing

$995

$1,240

$1,607

• Capitalized on greater first-time outsourcing opportunities

• Over 45% of wins from self-op conversions, including 6 of top 

10 largest wins in U.S.

• Additional success vs. regional players and large competitors
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Driving Revenue Performance Across All Segments
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Revenue performance reflects record-level net growth, pricing, and ongoing base recovery
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Adjusted Operating Income Growth and Margin Expansion
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Activity Across Portfolio
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• Strong start to new academic year that commenced at end of quarter, following typical seasonal slowdown in 

summer months

• Additional pricing actions have been implemented, as appropriate, for board plans and on-campus retail outlets

• S&E maintained high attendance levels with better-than-historic per capita spending

• Destinations experienced greater guest activity

• Corrections reported strong growth led by record level of new business wins

• Continued steady progress as return-to-office gained momentum across portfolio, particularly in September, 

providing customized solutions tailored to client needs

• Experienced increased patient and retail activity

• Significantly higher net growth from newly awarded contracts, improved retention rates, and additional services

• Supported ongoing demand in core business offerings at existing client locations

• Strong level of new account wins

• Higher per capita spending at sports and entertainment venues, particularly in Europe, and increased business & 

industry activity across portfolio

• Similar to FSS U.S., education internationally was largely closed in summer months and resumed activity at high 

levels with start of fall semester

• Consistent multi-year net new business performance continued to drive strong results in the segment

• Growth driven by strength in both recurring rental revenue and adjacency servicesUniforms

Education

Sports, Leisure & 

Corrections

Business & 

Industry

Facilities & Other

Healthcare

F

S

S

U

S

FSS International



Free Cash Flow Generation
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➢ Q4 generated significant cash inflow, consistent with 

quarterly cadence of the business

o Net cash provided by operating activities was $836 million

o Free Cash Flow was $717 million

➢ Fiscal 2022 results consistent with previously articulated 

expectations

o Net Cash provided by operating activities was $694 million 

compared to $657 million in fiscal 2021

o Free Cash Flow was $330 million compared to $282 

million in fiscal 2021

o Favorable year-over-year performance was result of 

significantly improved operational results and slightly lower 

capital expenditures, partially offset by higher working 

capital associated with increased revenue



Proactive Debt Maturity Management
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Capital Structure

• Over 80% Fixed Interest Rates, inclusive of swaps

• Balanced Secured vs. Unsecured Mix

• Opportunistic in debt repayment and refinancing, 

particularly in current market

• Improved net debt leverage ratio of 5.3x, compared 

to 7.4x at year-end fiscal 2021 

• Over $1.8 billion in cash availability at year-end

*Chart excludes required quarterly amortization payments on the foreign term loans
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Progress on Spin Action Items

A global leader in food and facility services with 

world-class scale and capabilities across 19 countries 

in five principal sectors

Provides customers with full-service rental programs, 

resulting in a compelling, contracted, and recurring 

revenue model within the U.S. and Canada

Aramark Uniform Services (AUS)

Education Sports, Leisure & 

Corrections

Healthcare Business & 

Industry

Facilities & 

Other
Towel 

Services

Uniforms & 

Workwear
First Aid &

Safety Supplies

Managed Restroom

Supply Services
Floor Care

(Mats)

- Creating two industry-leading, distinctly focused independent companies
- Ongoing progress on operational separation, including:

- Hiring key executives to complement Uniforms leadership team

- Identifying candidates for new Board of Directors

- Preparing carve-out financials

- Company maintains its leverage target provided at Aramark's Analyst Day and anticipates that its prudent capital 
structure will position both businesses to execute their respective strategies

- On track to complete transaction, which is intended to be tax-free to Aramark and its stockholders, in second half of 
fiscal 2023

- Plan to share additional details, including distinct financial targets and leverage profiles for each Company, in new year 

Aramark expects to complete the transaction under the terms of its existing debt agreements
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Fiscal 2023 Outlook Builds on Momentum

Aramark currently expects the following full-year total Company performance for fiscal 2023:

- Organic revenue growth between +11% and +13%, driven by Net New Business, pricing and ongoing 

base recovery

- Adjusted Operating Income (AOI) growth of +34% to +39%

- Free Cash Flow in a range of $475M to $525M, before the payment of deferred payroll taxes 

associated with the CARES Act as well as spin-off and restructuring related costs

- Leverage ratio between 4.0x and 4.5x by end of fiscal year

The Company provides its expectations for organic revenue growth, Adjusted Operating Income, and Free Cash Flow on a non-GAAP basis, and does not provide a reconciliation of such forward-looking non-GAAP measures

to GAAP due to the inherent difficulty in forecasting and quantifying certain amounts that are necessary for such reconciliations, including adjustments that could be made for the impact of the change in fair value related to

certain gasoline and diesel agreements and other charges and the effect of currency translation. The fiscal 2023 outlook reflects management's current assumptions regarding numerous evolving factors that are difficult to

accurately predict, including those discussed in the Risk Factors set forth in the Company's filings with the United States Securities and Exchange Commission.
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*Fiscal 2023 Outlook reflects expectations for Total Company performance and does not reflect the spin-off transaction except where otherwise noted



APPENDIX
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Revenue by Segment
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Q4 '22 FY22

Change Change

9/30/22 10/1/21 % 9/30/22 10/1/21 %

Revenue (as reported)

FSS United States:

     Business & Industry 310.7$             208.6$             49% 1,081.2$          695.7$             55%

     Education 672.6               593.6               13% 3,161.5            2,124.4            49%

     Healthcare 326.4               288.2               13% 1,235.8            891.2                39%

     Sports, Leisure & Corrections 995.5               640.0               56% 2,722.0            1,511.3            80%

     Facilities & Other 480.4               432.5               11% 1,830.3            1,586.7            15%

          Total FSS United States 2,785.6            2,162.9            29% 10,030.8          6,809.3            47%

Effect of Currency Translation 2.1                    -                    - 3.2                    -                    -

Effect of Certain Acquisitions (61.4)                -                    - (332.8)              -                    -

Adjusted Revenue (Organic) 2,726.4            2,162.9            26% 9,701.2            6,809.3            42%

Revenue (as reported)

FSS International:

     Europe 477.9               364.7               31% 1,853.3            1,347.5            38%

     Rest of World 456.7               400.8               14% 1,803.1            1,518.7            19%

          Total FSS International 934.6               765.5               22% 3,656.4            2,866.2            28%

Effect of Currency Translation 133.2               -                    - 304.1                -                    -

Adjusted Revenue (Organic) 1,067.8            765.5               39% 3,960.5            2,866.2            38%

Revenue (as reported)

Uniform 670.2               622.9               8% 2,639.4            2,420.5            9%

Effect of Currency Translation 2.3                    -                    - 2.9                    -                    -

Adjusted Revenue (Organic) 672.4               622.9               8% 2,642.3            2,420.5            9%

Total Revenue (as reported) 4,390.4$          3,551.3$          24% 16,326.6$        12,096.0$        35%

Effect of Currency Translation 137.5               -                    - 310.2                -                    -

Effect of Certain Acquisitions (61.4)                -                    - (332.8)              -                    -

Adjusted Revenue (Organic) 4,466.6$          3,551.3$          26% 16,304.0$        12,096.0$        35%

Note: Numbers may not foot due to rounding

Twelve Months EndedThree Months Ended



CapEx and Client Payments

($ in thousands)

9/30/22 10/1/21

Purchases of property and equipment and other 388,397$      407,818$      

Payments made to client contracts 56,865           100,918         

445,262$      508,736$      

Twelve Months Ended
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Adjusted Revenue (Organic)

Adjusted Revenue (Organic) represents revenue growth, adjusted to eliminate the effect of certain material acquisitions and divestitures, the estimated impact of the 53rd week and the impact of currency translation.

Adjusted Operating Income

Adjusted Operating Income represents operating income adjusted to eliminate the change in amortization of acquisition-related intangible assets; the impact of the change in fair value related to certain gasoline and diesel agreements; severance 

and other charges; the effect of certain material acquisitions; merger and integration related charges; spin-off related charges and other items impacting comparability. 

Adjusted Operating Income (Constant Currency)

Adjusted Operating Income (Constant Currency) represents Adjusted Operating Income adjusted to eliminate the impact of currency translation.

Adjusted Net Income (Loss)

Adjusted Net Income (Loss) represents net income (loss) attributable to Aramark stockholders adjusted to eliminate the change in amortization of acquisition-related intangible assets; the impact of changes in the fair value related to certain 

gasoline and diesel agreements; severance and other charges; the effect of certain material acquisitions; merger and integration related charges; spin-off related charges; gain on an equity investment; loss on defined benefit pension plan 

termination; the effect of refinancings on interest and other financing costs, net, less the tax impact of these adjustments; the impact of tax legislation and other items impacting comparability. The tax effect for adjusted net income (loss) for our 

United States earnings is calculated using a blended United States federal and state tax rate. The tax effect for adjusted net income (loss) in jurisdictions outside the United States is calculated at the local country tax rate. 

Adjusted Net Income (Loss) (Constant Currency)

Adjusted Net Income (Loss) (Constant Currency) represents Adjusted Net Income (Loss) adjusted to eliminate the impact of currency translation.

Adjusted EPS

Adjusted EPS represents Adjusted Net Income (Loss) divided by diluted weighted average shares outstanding.

Adjusted EPS (Constant Currency)

Adjusted EPS (Constant Currency) represents Adjusted EPS adjusted to eliminate the impact of currency translation.

Covenant Adjusted EBITDA

Covenant Adjusted EBITDA represents net income (loss) attributable to Aramark stockholders adjusted for interest and other financing costs, net; provision (benefit) for income taxes; depreciation and amortization and certain other items as defined 

in our debt agreements required in calculating covenant ratios and debt compliance. We also use Net Debt for our ratio to Covenant Adjusted EBITDA, which is calculated as total long-term borrowings less cash, cash equivalents and short-term 

marketable securities.

Free Cash Flow

Free Cash Flow represents net cash provided by (used in) operating activities less net purchases of property and equipment and other. Management believes that the presentation of free cash flow provides useful information to investors because it 

represents a measure of cash flow available for distribution among all the security holders of the Company.

Net New Business

Net New Business is an internal statistical metric used to evaluate our new sales and retention performance. The calculation is defined as the annualized value of gross new business less the annualized value of lost business.

We use Adjusted Revenue (Organic), Adjusted Operating Income (including on a constant currency basis), Adjusted Net Income (Loss) (including on a constant currency basis), Adjusted EPS (including on a constant currency basis), Covenant 

Adjusted EBITDA and Free Cash Flow as supplemental measures of our operating profitability and to control our cash operating costs. We believe these financial measures are useful to investors because they enable better comparisons of our 

historical results and allow our investors to evaluate our performance based on the same metrics that we use to evaluate our performance and trends in our results. These financial metrics are not measurements of financial performance under 

generally accepted accounting principles, or GAAP. Our presentation of these metrics has limitations as an analytical tool and should not be considered in isolation or as a substitute for analysis of our results as reported under GAAP. You should 

not consider these measures as alternatives to revenue, operating income, net income (loss), or earnings (loss) per share, determined in accordance with GAAP. Adjusted Revenue (Organic), Adjusted Operating Income, Adjusted Net Income 

(Loss), Adjusted EPS, Covenant Adjusted EBITDA and Free Cash Flow as presented by us may not be comparable to other similarly titled measures of other companies because not all companies use identical calculations.

Selected Operational and Financial Metrics
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Non-GAAP Schedules
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Adjusted Consolidated Operating Income Margin
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Adjusted Net Income (Loss) & Adjusted Earnings (Loss) Per Share
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Net Debt to Covenant Adjusted EBITDA
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Free Cash Flow
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Three Months Ended Three Months Ended Six Months Ended Three Months Ended Nine Months Ended Three Months Ended Fiscal Year Ended

December 31, 2021 April 1, 2022 April 1, 2022 July 1, 2022 July 1, 2022 September 30, 2022 September 30, 2022

Net Cash (used in) provided by operating activities  $                (503,387)  $                     375,120  $              (128,267)  $                   (13,726)  $              (141,993)  $                   836,492  $                  694,499 

Net purchases of property and equipment and other                      (65,643)                          (97,389)                  (163,032)                       (82,615)                  (245,647)                     (119,108)                     (364,755)

Free Cash Flow  $                (569,030)  $                     277,731  $              (291,299)  $                   (96,341)  $              (387,640)  $                   717,384  $                  329,744 

Three Months Ended Three Months Ended Six Months Ended Three Months Ended Nine Months Ended Three Months Ended Fiscal Year Ended

January 1, 2021 April 2, 2021 April 2, 2021 July 2, 2021 July 2, 2021 October 1, 2021 October 1, 2021

Net Cash (used in) provided by operating activities  $                (115,170)  $                     337,031  $               221,861  $                     11,932  $               233,793  $                   423,286  $                  657,079 

Net purchases of property and equipment and other                      (65,062)                          (77,689)                  (142,751)                     (101,329)                  (244,080)                     (131,264)                     (375,344)

Free Cash Flow  $                (180,232)  $                     259,342  $                 79,110  $                   (89,397)  $                (10,287)  $                   292,022  $                  281,735 

Three Months Ended Three Months Ended Six Months Ended Three Months Ended Nine Months Ended Three Months Ended Fiscal Year Ended

Change Change Change Change Change Change Change

Net Cash (used in) provided by operating activities  $                (388,217)  $                       38,089  $              (350,128)  $                   (25,658)  $              (375,786)  $                   413,206  $                    37,420 

Net purchases of property and equipment and other                           (581)                          (19,700)                    (20,281)                         18,714                      (1,567)                         12,156                        10,589 

Free Cash Flow  $                (388,798)  $                       18,389  $              (370,409)  $                     (6,944)  $              (377,353)  $                   425,362  $                    48,009 

Three Months Ended Three Months Ended Six Months Ended Three Months Ended Nine Months Ended Three Months Ended Fiscal Year Ended

December 28, 2018 March 29, 2019 March 29, 2019 June 28, 2019 June 28, 2019 September 27, 2019 September 27, 2019

Net Cash (used in) provided by operating activities  $                (207,414)  $                     296,397  $                 88,983  $                   119,204  $               208,187  $                   776,040  $                  984,227 

Net purchases of property and equipment and other                    (113,446)                        (109,400)                  (222,846)                     (106,583)                  (329,429)                     (155,790)                     (485,219)

Free Cash Flow  $                (320,860)  $                     186,997  $              (133,863)  $                     12,621  $              (121,242)  $                   620,250  $                  499,008 

Three Months Ended Three Months Ended Six Months Ended Three Months Ended Nine Months Ended Three Months Ended Fiscal Year Ended

December 29, 2017 March 30, 2018 March 30, 2018 June 29, 2018 June 29, 2018 September 28, 2018 September 28, 2018

Net Cash (used in) provided by operating activities  $                (311,449)  $                     335,647  $                 24,198  $                   117,224  $               141,422  $                   905,929  $               1,047,351 

Net purchases of property and equipment and other                    (117,747)                        (125,669)                  (243,416)                     (181,677)                  (425,093)                     (193,020)                     (618,113)

Free Cash Flow  $                (429,196)  $                     209,978  $              (219,218)  $                   (64,453)  $              (283,671)  $                   712,909  $                  429,238 
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Adjusted Revenue Comparison to Fiscal 2019
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June 26, 2020 October 2, 2020 January 1, 2021 April 2, 2021 July 2, 2021 October 1, 2021 December 31, 2021 April 1, 2022 July 1, 2022 September 30, 2022

Revenue (as reported)                2,152,253                2,692,150                2,743,789                2,819,692                2,981,220                3,551,264                3,948,260                 3,860,529                 4,127,378                 4,390,457 

     Effect of Certain Acquisitions                             -                               -                               -                               -                      (23,358)                    (85,557)                    (92,037)                    (94,644)                    (84,760)                    (61,384)

     Effect of Currency Translation*                     42,099                       5,424                     11,593                       1,243                    (16,977)                    (13,400)                     33,172                      45,486                      82,474                    124,869 

     Estimated Impact of 53rd Week                             -                    (177,059)                             -                               -                               -                               -                               -                               -                               -                               -   

Adjusted Revenue (Organic)                2,194,352                2,520,515                2,755,382                2,820,935                2,940,885                3,452,307                3,889,395                 3,811,371                 4,125,092                 4,453,942 

Revenue as a Percentage of Fiscal 2019 Revenue 

(as reported) 53.66% 68.13% 64.33% 70.49% 74.33% 89.88% 92.57% 96.51% 102.91% 111.12%

Adjusted Revenue as a Percentage of Fiscal 2019 

Adjusted Revenue (Organic) 54.71% 63.79% 65.27% 70.52% 73.32% 87.37% 92.13% 95.28% 102.85% 112.72%

June 28, 2019 September 27, 2019 December 28, 2018 March 29, 2019 June 28, 2019 September 27, 2019 December 28, 2018 March 29, 2019 June 28, 2019 June 28, 2019

Revenue (as reported)                4,010,761                3,951,244                4,265,349                3,999,987                4,010,761                3,951,244                4,265,349                 3,999,987                 4,010,761                 3,951,244 

     Effect of Divestitures                             -                               -                      (43,680)                             -                               -                               -                      (43,680)                             -                               -                               -   

Adjusted Revenue (Organic)                4,010,761                3,951,244                4,221,669                3,999,987                4,010,761                3,951,244                4,221,669                 3,999,987                 4,010,761                 3,951,244 

Three Months Ended

* The effect of current translation reflects the impact that fluctuations in currency translation rates had on the comparative results by translating the fiscal 2020, fiscal 2021 or fiscal 2022 period balances using the foreign currency exchange rates in effect for the 

comparable periods of fiscal 2019.
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